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INTRODUCTION

You've likely spent hours crafting content, posting consistently, and refining your offer - yet your ebook isn’t
converting the way you know it should. Whether you're stuck with low sign-ups, weak sales, or a buyer journey
that loses people halfway, this book is built for marketers and content creators who want predictable wins, not
guesswork.

In Addictive Ebook Blueprint, you'll learn how to pick a high-demand niche, engineer an irresistible hook, and
map a buyer journey that moves readers from curiosity to purchase. Then you'll write a first page that earns
trust fast and package your ebook for instant buys - so your next launch is designed to sell from the start.
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CHAPTER 1: PICK A HIGH-DEMAND EBOOK NICHE

A shopper searches “meal prep,” “budget planner,” or “strength training” and sees hundreds of ebook covers
competing for one click. Some disappear. Others keep selling because their titles, promises, and categories
match a demand buyers have already proven. Your job is not to guess which idea sounds interesting. Your job
is to find the demand before you write.

The Bestseller Gravity Map gives you a practical way to do that. It ranks possible ebook genres and promises
by visible buying signals, then turns the strongest signal into a clear product decision. You will pack the first
10% of an ebook you are going to create with the research and promise that makes the remaining pages easier
to sell.

START WHERE BUYERS ARE ALREADY SPENDING

This method is for marketers and content creators who have several ideas but no reliable way to choose
between them. You may be considering personal finance, home workouts, small-business marketing, recipes,
or productivity. At this stage, enthusiasm is not enough. A topic can attract attention and still fail to attract
purchases.



Rank your choices in this order:

1. Visible buyer demand: books with strong sales signals, frequent reviews, and current reader interest.

2. A painful, specific problem: a result people want soon, such as lowering grocery costs or creating a
four-week workout plan.

3. A narrow promise: one clear outcome for one clear reader.

4. Your ability to deliver: enough knowledge, examples, and useful steps to create a trustworthy ebook.
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