CLIENT REPLY
VAULT 2026

100+ Al Prompts to Get More Replies, Win Clients & Handle Difficult Conversations

FREE DEMO « 5-PAGE PREVIEW

Inside this preview:
3 real client problems + copy-paste Al prompts + practical response strategy.

Full Vault includes: 100+ prompts, 18+ problem-solving sections, 20 quick templates, negotiation, payment,
revisions, ghosting, testimonials and more.

The demo gives buyers a genuine sample of the product. The complete vault contains the full collection.
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Problem 01: Client has seen your message but has not
replied

A practical example from the full Client Reply Vault 2026.

COPY-PASTE Al PROMPT

Wite 3 short foll owup nessages for a freel ancer whose proposal for [PRQJECT] was seen but not
answered. The client is [CLIENT TYPE]. Make each version natural, confident and respectful. Version
1 should be friendly, Version 2 should add one useful idea about the project, and Version 3 should
be a concise final followup. Avoid pressure, guilt, fake urgency and phrases |ike “just checking
in.” Keep each under 60 words.

Why this works

Give the client a reason to respond. A useful observation about their project is stronger than repeating your
availability.

Avoid: Don't send multiple follow-ups on the same day.
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Problem 02: Client says your price is too high

A practical example from the full Client Reply Vault 2026.

COPY-PASTE Al PROMPT

Act as a professional freelancer negotiating a project. The client said “[CLI ENT MESSAGE]” and ny
original price is [PRICE]. Create 3 responses: (1) explain the value without sounding defensive, (2)
of fer a snaller-scope option without reducing the value of the original package, and (3) ask one
conci se question to understand the client’s budget and priorities. Keep the tone calmand
professional. Do not use mani pul ati ve sal es | anguage.

Why this works

Offer scope choices instead of immediately cutting your price. If the budget is lower, reduce deliverables or
revisions.

Avoid: Don't argue with the client or invent fake discounts.

CLIENT REPLY VAULT 2026 « DEMO PREVIEW



Problem 03: Client asks for unlimited revisions

A practical example from the full Client Reply Vault 2026.
COPY-PASTE Al PROMPT

Create a professional nessage explaining ny revision policy for [PROJECT]. My package incl udes

[ NUMBER] revision rounds. The client asked for unlimted revisions. Offer a hel pful alternative such
as additional revision rounds for [PRICE] or a clearly defined revision package. Keep the tone
friendly and avoid sounding rigid.

Why this works
Define what counts as a revision versus a new direction or new deliverable. Put the agreed limit in writing.

Avoid: Don't use vague wording such as “a few revisions.” Give a number.
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Want the Complete Vault?

This demo is only a preview. The full Client Reply Vault 2026 contains 100+ Al prompts covering the most
common freelancer-client situations.

Full product includes:

0 Client ghosting & follow-ups

0 Pricing & discount objections
0 Negotiation prompts

[J Late-payment messages

[0 Scope changes & extra work
0 Free sample requests

[0 Negative feedback

00 Refund requests

0 Urgent deadlines

0 Testimonials & referrals

0 20 quick reply templates

00 Master Client Reply prompt

COPY « CUSTOMIZE « SEND

Use this demo as your sales-page preview, Gumroad product preview, or free sample. The complete product
provides the remaining problem-solving prompts.

© 2026 Fayyaz Ahmed * Independent educational digital product. Not affiliated with or endorsed by OpenAl. Results vary; no
specific number of clients, replies or sales is guaranteed.
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