Still Borrowing Before The Month End?

The Exact System To Build A Daily Income — So You Stop Borrowing To Survive

A Complete, Do-It-Yourself Daily Income System
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Hey, it's Faith , founder of Gadus Media.
This isn't a taster.
It's not a guide that ends with, come to my webinar to learn the real thing.

Everything you need, the mindset shift, the exact system, the templates, the pricing, the 30-day plan,
is inside these pages, built to answer one question: how do you stop borrowing to survive and start
earning daily?

I built this because | lived the problem it solves.

I went from an HND graduate with no income plan to running a full-time ad business with
international clients, using the exact four-stage system you're about to learn.

It's not theory.

It's what I did, and what I've since walked other ordinary Nigerians through.
Here's what | ask in return: don't just read this book.

Work it.

Do the exercises.

Follow the 30-day plan in Part 4 in order.

This book solves the problem, but only if you let it.

# Faith Famous#
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The Wake-Up



It's Not Your Village People, —It's Your System

Somebody in your family has probably said it. Maybe your aunty. Maybe your neighbor. It's not by
hard work o, na spiritual. Every time something refuses to work, someone brings up village people.

I'm not here to argue about what's spiritual and what's not.

I'm here to tell you something simpler: your village people are not checking your account balance
every 28th of the month.

You are. And if we're honest, the thing keeping most of us stuck isn't in the village, it's in the way
we've been taught to think about money, work, and income.

This book is going to walk you through the real reasons you're still stuck, no shame, no spiritual
warfare, just truth. Then it's going to hand you the exact system to fix it, in full.

Here's what nobody tells you: staying dependent on one income, in an economy like ours, is its own
kind of curse. Not the kind anyone prayed on you, the kind you can actually break.

Every year fuel goes up. Every year rent goes up. Every year data, transport, food, all go up.

But for most people, salary stays exactly where it was three years ago. If nothing in your income
structure changes, nothing in your situation changes either. That's not spiritual. That's math.

The good news? Math can be changed. Systems can be rebuilt. And that's exactly what this book hands
you.

Picture this: it's the 24th. Your phone buzzes, not an alert, just a reminder that your data is about to
finish.

You open your account balance and do that quiet mental gymnastics everyone knows too well: what
can wait, what can't, who you can “small small” borrow from without it being awkward.

If this scene feels a little too familiar, you're not alone, and you're not cursed. You're just working
with the wrong system. Let's talk about what that's actually costing you.

The Cost Of Doing Nothing

Let's do something most people avoid, let's actually look at the cost of staying exactly where you are.

Not in a vague time is money way. In real naira. In real months. Because “I'll figure it out eventually
has a price tag, even when nobody hands you the receipt.

Say you borrow ¥15,000 most months just to survive to salary day. That's 180,000 a year, gone, not
saved, not invested, just plugging holes.



Now add the small opportunities you skipped because | don't have capital right now. Add the course
you didn't take, the tool you didn't buy, the version of you that stayed smaller because the money
wasn't there.

None of this is written to guilt you. It's written so you can see clearly: doing nothing isn't free. It's just
a cost you don't see on a receipt.

If nothing about your income changes in the next 12
months — same job, same salary, same routine — where
does that leave you? Write the honest answer somewhere.
You'll want to come back to it.

THE REAL COST OF WAITING

Borrowing #15,000/month to survive, tracked over time

N540k

Year 1 Year 2 Year 3

Not saved. Not invested. Just plugging holes, every single month.

The Month Everything Changed

I want to be honest with you about my own story, because | think it matters more than any theory.

| started running Meta ads for other people's businesses in 2022, full time, no safety net, figuring it out
as | went. There was a stretch where | was doing real work for real clients and still watching my own
account struggle to breathe.

I remember exactly what that felt like: skilled, busy, and still stuck.

The turning point wasn't a miracle. It was a decision to stop treating my skill like a side activity and
start treating it like a business with a system, an actual offer, a way for people to find me, a way to
turn one client into steady, repeatable income.



That shift is what eventually opened the door to international clients, including businesses in Canada,

and it's the same shift I've since helped other ordinary Nigerians make. Not overnight. Not magic. Just
a different structure — the exact one in Part 4 of this book.

Here's the one line | want you to remember from this whole section: it's not your village people, and
it's not bad luck. It's a missing system. Let's talk about exactly what's been missing.

Why You're Actually Stuck

In this section, we're naming five real reasons average Nigerians stay broke, not mindset clichés, not
vague “you need to believe in yourself” talk. Real, specific, fixable reasons. Read all five with an
open mind. Most people recognize themselves in at least two.

Reason 1:

You Were Taught To Look For A Job, Never
Taught To Build Income
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Think back to school. How many classes taught you to build an income? Now count how many taught
you to pass exams so you could apply for a job. That's not an accident — that's the entire system most
of us grew up in: study hard, get certificate, get job, wait for promotion.

Nobody's blaming you for following the path you were handed. But that path was built for an economy
that doesn't exist anymore.

Jobs are shrinking, salaries aren't keeping up with prices, and “job security” barely exists the way it
used to. Meanwhile, the people who are actually building financial breathing room today are the ones
who've added income they control — skills, offers, and systems that don't depend on one employer's
approval.

Growing up, what were you actually taught about money

— beyond “get a good job”? If the honest answer is “not
much,” that's not your fault. But it is something you get to
fix, starting in Part 4.

Reason 2:
You've Tried Hustles With No System

Be honest — how many things have you tried? Reselling shoes or clothes. POS business. Referral and
affiliate schemes. Maybe even something online.

Most of these aren't bad ideas. The problem isn't the hustle. It's that none of them had a system behind
them.

Reselling stalls because there's no consistent way to find buyers. POS struggles because it depends on
foot traffic and float, not skill. Referral schemes rarely scale because they depend on other people
buying in, not on a repeatable offer you control.

None of these failed because you didn't work hard. They failed because “hard work™ was doing the job
a system should have been doing.

The missing ingredient in almost every failed hustle is the same: a repeatable way to reach the right
people, with an offer clear enough that they say yes. That's a system — and Part 4 hands you the exact
one.

Reason 3

You're Paying To Learn Skills Nobody's
Paying For
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Here's an uncomfortable one. Some of the skills people spend money learning simply aren't in demand
— not because the skill is bad, but because nobody's actively paying for it in the way it's being taught.

Here's a simple test before you invest in any skill: can you name three people, right now, who would
pay for this if you were good at it? If you can't name them, you're not learning a skill — you're
collecting a hobby.

I've watched people spend more on courses in a year than they ever earned back from them — not
because they weren't smart, but because nobody helped them check demand first. Meanwhile, a far
simpler, less “impressive” skill — done with a system — was quietly paying someone else’s rent.

Reason 4

Information Overload

You've probably watched dozens of YouTube videos about making money online. Maybe hundreds.
And somehow you still don't have a clear next step. That's not a “you” problem — that's what happens
when free information has no order to it.

More videos don't create more clarity — they create more options, more contradictions, more “wait,
but this guru said something different.” Overwhelm isn't a sign you're not trying. It's a sign you need
one clear path, not fifty scattered opinions.

Clarity looks like this: one skill, one offer, one plan, executed for 90 days straight. Overwhelm looks
like ten tabs open and zero naira earned. That's exactly why Part 4 gives you one path, not fifty
options.

Reason 5
Fear Of Starting Small

This one is quiet, but it stops more people than any of the others: waiting for “enough” capital,
“enough” followers, “enough” time before starting. The truth is, that “enough” rarely arrives on its
own.

Some of the biggest income stories you've seen online started with a phone, a data bundle, and one
honest offer to the first few people who'd listen. Not a studio. Not a team. Not capital sitting in a bank
account waiting to be “ready.”

Starting small isn't settling — it's strategy. It lets you test, fix, and improve before the stakes get
bigger. The people who wait for the “perfect” moment to start are usually still waiting years later.

Which One Is Really You?



Before you move on, be honest with yourself. Tick whichever of these sound like you:

I was taught to look for a job, not build income

I've tried hustles with no real system behind them
I've spent money learning a skill nobody's paying for
I'm overwhelmed by information with no clear path

I've been waiting for “enough” before I start

If you ticked one — that's your starting point. If you ticked three or more — don't panic. That's
actually common, and it's exactly why a full system, not another random tip, is what fixes it.

Five reasons. Zero shame. Every single one of them is fixable — and starting in Part 4, this book
shows you exactly how, step by step.

5 REASONS YOU'RE ACTUALLY STUCK

(zero shame — every single one is fixable)

° Taught to look for a job, never taught to build income
o Tried hustles with no real system behind them

e Paying to learn skills nobody is actually paying for
o Information overload — no clear next step

o Fear of starting small, waiting for “enough”

The Shift That Changes Everything This next section is about what's

actually working right now — not five years ago, not in some foreign market, but right now, for
ordinary Nigerians with a phone and a plan.



The Shift

The shift is simple to say and takes discipline to do: move from depending on one employer for
income, to owning a skill that businesses — anywhere in the world — are willing to pay for directly.

This isn't the “make 3500k in 30 days doing nothing” noise you've probably seen online. It's skills-
based income: a real, learnable skill, applied consistently, that solves a real problem for real businesses
— the kind that keeps paying, month after month.

You don't need a laptop, a studio, or a big investment to start. Many of the highest-paying digital skills
today can be learned and delivered from a smartphone with a stable data connection — which most of
us already have in our pockets.

My Story

From HND To International Clients

I'll be specific about mine. I hold an HND in Business Administration and Marketing, and like a lot of
graduates, | came out with a certificate and no clear income plan.

What actually changed things was choosing one skill — running ads for businesses — and going all in
on it, full time, starting in 2022.

It wasn't instant. There were months of learning, testing, and pitching before anything felt stable. But |
stopped treating it as a “side thing I'm also doing” and started treating it as an actual offer I could bring
to actual businesses.

The first real attempt wasn't glamorous. It was reaching out, being told no more times than yes,
adjusting the offer, adjusting the pitch, and staying consistent even when nothing seemed to be
moving.

The first real win was small — one client, one result I could point to and say “I did that.” That one
small win became proof. Proof became the next client. And the next. Eventually that same skill and
system opened the door to clients as far as Canada.

Today, that same structure — skill, offer, visibility, repeatable income — is what Gadus Media is built
on, and it's exactly what you're about to learn. It's not a special talent. It's a system anyone disciplined
enough can follow.

Three Ordinary People, Same System



Blessing — No Capital, No Laptop

Meet someone like Blessing — a young graduate juggling job applications and an allowance that
barely covered transport. She had no capital, no laptop, just a phone and free time in the evenings.

Instead of adding another hustle with no system, she picked one skill, learned it properly, and applied
the same offer-visibility structure consistently for a few months. Her first income wasn't huge — but it
was hers, and it kept coming.

Emeka — Still Employed, Still Skeptical

Meet someone like Emeka — already working a 9-5, exhausted most evenings, skeptical that “online
money” was real. He gave it one hour a day instead of quitting his job outright.

By staying consistent with a clear system instead of chasing every new trend, that one hour a day
slowly became a second income stream running alongside his job — proof that you don't need to quit
anything to start.

Ngozi — Least Time, Least Capital

Meet someone like Ngozi — a mother managing a home and tight finances, starting with less time and
less capital than almost anyone. If the system worked for her schedule, it can work around most
eXCUSES.

The common thread across all three: none of them had special advantages. What they had was one
skill, one clear offer, and the discipline to follow a system instead of chasing every shiny hustle.

Three Myths, Busted

You Need A Laptop

Truth: many digital skills — including the one I still use today — can be learned, delivered, and
managed entirely from a smartphone. A laptop helps later; it's not the starting requirement.

You Need Capital

Truth: most people start with what they already have — data, time, and a phone. The real investment
isn't cash, it's consistency. Capital helps you scale later; it rarely determines whether you can start.

You Need To Be A Tech Person

Truth: you don't need to code or understand complicated software. You need to be teachable. If you
can follow WhatsApp voice notes and watch a YouTube tutorial, you already have the technical skill
required to start.

Now you've seen the shift, and you've seen it's already working for people who started exactly where
you are. Turn the page — this is where you actually build it.



THE SHIFT

From one employer's approval, to a skill the world will pay for

ONE EMPLOYER ONE SKILL

- many clients, anywhere
one salary - capped - rising costs

Nigeria - Canada — the world

OO

BLESSING EMEKA NGOZI
no capital, still employed, least time,
no laptop lhr/day least capital

Same system. Same four stages. Different starting points.

The Complete System

This is the exact system | use, and the same one I've walked other ordinary Nigerians through — not a
preview, not a teaser. Everything you need to go from zero to daily income is in this part. Follow it in
order.
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Skill » Offer — Visibility — Daily Income

There are four stages, and they build on each other in order: Skill, Offer, Visibility, and Daily Income.
Most people who stay stuck are missing one or more of these — not because they're lazy, but because
nobody laid the stages out for them in order.

THE FOUR STAGES

DAILY

SKILL OFFER VISIBILITY INCOME

pick one, “I'help X get Y 5-category retainers +
confirmed to sell for NZ" content framework referrals

Skip a stage, and every win stays a one-off instead of becoming income.

Skip Skill and you're selling something nobody actually wants. Skip Offer and you have talent nobody
understands how to buy. Skip Visibility and even a great offer sits invisible. Skip the fourth stage, and
every win stays a one-off instead of becoming steady income.

Stage 1: Pick One Skill

Stage one is Skill — but not five scattered skills. One. Trying to be a graphic designer, a copywriter,
and a virtual assistant all at once is exactly why so many people stay average at everything and paid
for nothing.

An “income-ready” skill is one where you can point to a real business, right now, that would pay for it.
A “nice to have” skill is one you enjoy but haven't confirmed anyone will actually pay for.Eight
Income-Ready Skills To Choose From

« Social media management — running a business's Facebook/Instagram presence

+ Meta ads management — setting up and optimizing paid ad campaigns

+ Graphic design (Canva-based) — flyers, ad creatives, social posts

« Copywriting — ad copy, product descriptions, email sequences

+ Virtual assistance — inbox, scheduling, and admin support for busy owners

+ Video editing (CapCut/CapCut-style tools) — short-form content for brands
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+ Customer service / chat support — handling DMs and orders for online sellers
« Basic funnel/landing page building — using no-code tools like Systeme.io

You don't need all eight. You need one — the one where you can already name real businesses who'd
pay for it.

What Each One Actually Involves
Here's a closer look at each of the eight, so you can pick with real information instead of guessing.
1. Social Media Management

What You'll Actually Do: Plan and post content, respond to messages, and grow followers for a small
business's Facebook and Instagram pages.

Tools You Need: Canva (free), Meta Business Suite (free), a simple content calendar (spreadsheet or
notebook).

How To Find Your First Client: Start with a business you already know — a friend's shop, a family
member's side business — and offer a trial month to build a real portfolio piece.

Typical Starting Rate: ¥20,000-30,000/month.

2. Meta Ads Management

What You'll Actually Do: Set up ad campaigns, choose targeting, monitor spend, and report results
back to the business owner.

Tools You Need: A Meta Business Suite account and Meta Blueprint (free official training).

How To Find Your First Client: Approach businesses already boosting posts randomly on Facebook —
offer to do it properly, with a real strategy behind it.

Typical Starting Rate: ¥15,000 setup + ¥10,000-20,000/month management fee (the ad budget itself
belongs to the client, on top of your fee).

3. Graphic Design (Canva-Based)

What You'll Actually Do: Create flyers, ad creatives, and social media graphics using templates and
the business's brand colors.

Tools You Need: Canva (free or Pro), the client's logo and brand colors.

How To Find Your First Client: Redesign one piece of a business's existing marketing — a flyer, a
menu — for free as a sample, then pitch ongoing design work.

Typical Starting Rate: 3¥10,000-320,000/month for a set number of designs.

4. Copywriting

What You'll Actually Do: Write ad captions, product descriptions, and simple email or WhatsApp
broadcast messages that get people to act.

Tools You Need: A notes app, and a swipe file of ads and captions you find effective — to learn
structure, never to copy.

How To Find Your First Client: Offer to rewrite a business's weakest-performing post as a free sample,
then pitch a monthly copywriting package.
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Typical Starting Rate: ¥15,0003825,000/month.

5. Virtual Assistance

What You'll Actually Do: Manage a business owner's inbox, bookings, and small admin tasks so they
can focus on running their business.

Tools You Need: WhatsApp Business, Google Calendar, and a simple task tracker — even a notebook
works to start.

How To Find Your First Client: Busy solo business owners — hairdressers, caterers, small shop
owners juggling DMs and bookings — make the easiest first clients.

Typical Starting Rate: ¥15,000/month for a set number of hours weekly.

6. Video Editing

What You'll Actually Do: Cut, trim, and add captions and music to short videos for a business's
Instagram or TikTok.

Tools You Need: CapCut (free), and a phone with decent storage.

How To Find Your First Client: Offer to edit one raw video a business already has sitting unused, and
show them the difference it makes.

Typical Starting Rate: ¥10,000-20,000/month for a set number of videos.

7. Customer Service / Chat Support

What You'll Actually Do: Respond to DMs and orders for an online seller so no customer is left
waiting.

Tools You Need: WhatsApp Business, and a simple FAQ document from the business owner.

How To Find Your First Client: Online sellers who post “sorry for late reply” often are your easiest
targets — they already feel this exact pain.

Typical Starting Rate: ¥12,000-320,000/month.

8. Basic Funnel / Landing Page Building

What You'll Actually Do: Build a simple one-page website using a no-code tool so a business can
collect leads or sell a product online.

Tools You Need: Systeme.io (has a free plan), plus the client's product details and images.

How To Find Your First Client: Businesses selling only through WhatsApp or Instagram DMs, with
no real website, are strong first prospects.

Typical Starting Rate: ¥20,000-35,000 per page built, then a smaller monthly fee for upkeep.

How To Learn It, Free, In 2—4 Weeks

Pick your one skill and give it a focused 2—4 week learning sprint using free resources: YouTube
tutorials, official platform help centers (Meta Blueprint for ads, Canva Design School for design), and
practice projects on a friend's or family member's real business so you leave the sprint with a genuine
example to show, not just knowledge in your head.
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Write down the one skill you're choosing, and name
three types of businesses that would realistically pay
for it. If you can't name three, pick a different skill
before you go further.

Stage 2: Build A Clear Offer

Stage two is Offer. “I do social media” is not an offer — it's a job title. An offer says exactly what
someone gets, for what price, and what result it's aimed at.

The most common beginner mistake is being vague on purpose, hoping it sounds more impressive. It
does the opposite — vague offers confuse people, and confused people don't buy.

The Offer Formula

Use this structure: “I help [type of business] get [specific result] through [your skill], for ¥[price] per
[week/month/project].”

Example Offer Who It's For Starting
Price

“I help small fashion brands post Fashion/clothing N25,000/

consistently and get more DMs sellers month

through done-for-you Instagram
content — N25,000/month”

“I help local restaurants get more Restaurants, food N25,000
orders through Meta ads set up and | vendors first
managed for them — 15,000 month

setup + ¥10,000/month”

“I help busy business owners stay Solo business owners | 15,000/
on top of their inbox and bookings month
— N15,000/month, 10
hours/week”

Beginner Pricing Guide

Start low enough to get your first 2—3 clients and real testimonials, but never free — free clients rarely
become paying ones. A reasonable starting range for most of the skills above is #15,000—330,000 per
month per client, rising as you gain results and proof.

Using the formula above, write your own offer sentence — your
skill, who it's for, the result, and your starting price. Keep it
under 25 words.

Stage 3: Get Visible
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Stage three is Visibility. Nobody buys what they don't know exists. This is the stage most “shy”
hustlers avoid — and it's exactly why their good offers never turn into actual income.

Visibility doesn't mean chasing viral content or dancing on camera if that's not you. It means showing
up consistently, in one or two places, where the right people can actually see your offer.

The Five-Category Content Framework

Don't guess what to post. Rotate through five content categories so you're never stuck staring at a
blank posting screen:

Problem Awareness — name the exact frustration your ideal client feels
Storytelling — share your own journey or a client's transformation
Education & Authority — teach one small, useful tip in your skill area
Objection Handling — address the doubt that's stopping people from buying
Social Proof — share results, screenshots, or testimonials

Your First 7 Days Of Visibility

Day Content Where To Post
Category

1 Problem WhatsApp status + Facebook
Awareness

2 Storytelling | Instagram / Facebook post

3 Education Facebook group relevant to your
& Authority | niche

4 Problem WhatsApp status
Awareness

5 Objection Instagram / Facebook post
Handling

6 Social Proof | WhatsApp status + Facebook
(or early
wins)

7 Storytelling | Facebook group / Instagram

Pick your one or
two platforms —
WhatsApp status,
Facebook,
Instagram, or a
niche Facebook
group — and
commit to the 7-
day plan above
starting this
week.

Stage 4: Turn It Into Daily Income

Stage four is what turns one-off sales into steady, repeatable income — the difference between “I

made money once” and “I make money regularly.”



16

Most people never reach this stage, not because it's impossible, but because they stop at Stage 1 or 2
— they learn the skill, maybe land one client, and never build the repeatable structure that turns it into
daily income.

Move Clients To Retainers

A one-off project pays once. A retainer — an agreed monthly fee for ongoing work — pays every
month. After your first project with a client, offer to continue the work monthly at a slightly better rate
for them than a fresh one-off project would cost.

Simple Pricing Tiers

Tier What's Included Example
Price
Starter Core service, limited scope ¥15,000—
N25,000/mont
h
Standard Core service + one add-on (e.g. N30,000—
extra posts, faster turnaround) N50,000/mont
h
Premium Full service + priority support + ¥60,000+/mo
strategy calls nth

The Referral Ask

After a client sees a good result, ask directly: “I'm glad this is working for you — do you know one or
two other business owners who could use the same thing?” Most people never ask, and referrals are the
cheapest, fastest way to your next client.

Your Daily Income Habit

Protect one hour a day, split three ways: 20 minutes on skill practice or client work, 20 minutes on
outreach to new potential clients, and 20 minutes on visibility — posting or engaging using the five-
category framework.

Your First 30 Days

Week 1 Finish your skill sprint. Practice on one real or practice
project. Write your offer using the formula.
Week 2 Launch visibility — run the 7-day content plan, then keep

rotating the five categories. Start direct outreach to 5
potential clients.

Week 3 Follow up on outreach. Aim to close your first paying
client, even at a starter price.
Week 4 Deliver a strong result for that first client. Ask for a

testimonial and a referral. Offer them a monthly retainer.
This isn't a preview of a plan — it's the plan. Follow it exactly as written, adjust the details to your
skill and niche, and you'll have done in 30 days what most people spend years avoiding.

Scripts, Tools & Resources
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This part is your copy-paste toolkit — the exact messages, sample posts, and practical logistics you'll
use while running the system in Part 4. Come back to this part often.

YOUR COPY-PASTE TOOLKIT

Scripts, content and payment tools ready to use today

SCRIPTS CONTENT GET PAID

outreach - follow-up - 5-category Canva - CapCut - transfer - Opay -
closing - referral post examples Meta Suite - Systeme.io Palmpay - invoice

Outreach Scripts You Can Copy

Cold Outreach
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“Hi [Name], I noticed [something specific about their business — their recent post, their page]. I help
businesses like yours with [your skill] — for example, [one specific result]. Would you be open to a
quick chat about how this could work for [business name]?”

Follow-Up (No Reply After 3—4 Days)

“Hi [Name], just floating this back to the top in case it got buried. No pressure at all — happy to share
a quick example of what I mean whenever works for you.”

When They Ask “How Much?” Too Early

“Great question — it depends a little on what you need, but most businesses like yours start around
N[X]/month. Can I ask a couple of quick questions first so I can give you an accurate number?”

Handling Price Pushback

“I understand budget matters. Let's start with [a smaller/starter version of the offer] so you can see
results first, and we can grow from there.”

Closing The Deal

“Sounds like a good fit. I'll get started this week — | just need [specific items: login access, brand
assets, product photos]. Once I have that, you should see the first [deliverable] within [timeframe].”

Asking For A Referral

“I'm really glad this is working for you. Do you know one or two other business owners who might
need the same kind of help? I'd really appreciate the introduction.”

Sample Content You Can Post

Two or three starting examples for each of the five categories — use them as-is at first, then swap in
your own details as you get comfortable.

Problem Awareness
“Still manually replying to every single DM at 11pm? There's a better way to run your online shop.”

“Posting every day but sales aren't moving? The problem usually isn't effort — it's strategy.

Storytelling

“I remember my first month working with a client — the results were almost embarrassing. Here's
what changed by month three...”

“A client of mine used to lose orders because nobody replied to DMs fast enough. Here's what her
page looks like now.”Education & Authority

“Quick tip: your Instagram bio should answer one question in 3 seconds — what do you sell, and who
is it for?”

“Here's why your ads might be underperforming: it's usually the wrong audience, not bad creative.
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Objection Handling

“‘I don't have money for ads.” You don't need a huge budget to start — you need the right small
budget, spent correctly.”

“I've tried social media before and it didn't work.” Most of the time, that's a system problem, not a you
problem.Social Proof

“Screenshot: [Client]'s inquiries went from 2 a week to 2 a day after one month of consistent posting.”

“‘I didn't think a small business like mine needed this — I was wrong.” — [Client Name]”

Tools & Getting Paid

Free Or Cheap Tools By Skill

+ Design & content: Canva, CapCut

+ Ads & social: Meta Business Suite, Meta Blueprint

« Admin & communication: WhatsApp Business, Google Calendar
+ Landing pages: Systeme.io (free plan available)

+ Getting Paid In Nigeria
Keep it simple at the start: direct bank transfer, or a payment link through Opay, Palmpay, or
Flutterwave if you want something that looks a little more official. Whatever you choose, always
confirm payment before starting a new month of work — not after.
A Simple Invoice Structure

Even a WhatsApp message can work as an invoice if it includes: your business name, the service
provided, the amount, the payment method, and the due date. Keep a simple record — a notebook or
spreadsheet — of who paid, how much, and when.

Staying On The Path

You now have the complete SyStem skill, offer, visibility, daily income, and a 30-day plan to
run it. This last part is about staying consistent once the initial motivation fades.



STAYING ON THE PATH

First First Monthly Steady
Outreach Referral Retainer Daily Income

Most people quit right before consistency starts paying off. Don't be most people.

The Real Reason, The Real Way Out

Let's bring it back together. You're not stuck because of village people, bad luck, or laziness. You're
stuck because of one or more of five real, fixable reasons — job-only thinking, hustles with no system,
wrong skills, information overload, or fear of starting small.

And the way out isn't more hustling harder at random things. It's one skill, one clear offer, consistent
visibility, and a system that turns that into daily income — the exact four stages in Part 4.

When It Doesn't Work Right Away

No outreach replies in week one? Normal. Most people need 15-20 outreach messages before their
first genuine yes — keep your daily habit running rather than judging results after only two or three
tries.

Getting price objections? That usually means your offer sentence is vague, not that your price is wrong
— revisit Stage 2 and make the result more specific before dropping your price.

Posting but no engagement? Check you're rotating all five content categories, not repeating the same
one — Social Proof and Storytelling tend to get the most response for beginners.

Feeling like giving up in week two or three? That's the exact point most people quit, right before
consistency starts paying off. Re-read Part 1 if you need the reminder of why you started.

After Your First Client

Your first client is proof, not the finish line. Use that result to raise your starter price for your second
client, ask your first client for a referral, and move them onto a retainer if the work is ongoing.
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By your third or fourth client, you should be charging more than you started at, because you'll have
real results to point to — that's exactly how the pricing tiers in Stage 4 are meant to work over time.

Questions People Ask Before They Start

“What if I only have a basic smartphone, not a laptop?”

Every skill and tool in this book was chosen because it works on a smartphone. A laptop makes some
tasks faster later, but it is not required to start or to deliver good work.

“What if my English isn't strong?”

Most of your work will be written to everyday Nigerian business owners, not international publishers.
Clear and simple beats fancy every time — focus on being understood, not impressive.

“What if nobody wants to be my first client?”

Start closer than you think — people you already know with a business, however small. Your first
client rarely comes from a stranger; it comes from someone already in your circle who just needed to
be asked.

“What if I mess up the work for my first client?”

Tell them early, fix it fast, and don't disappear. Most business owners forgive an honest mistake that's
handled well — what damages trust is silence, not imperfection.

“How long before I see real income?”

Following the 30-day plan in Part 4, most people land their first paying client within that first month.
Building it into steady, repeatable income — the retainer stage — usually takes 2—3 months of
consistency.

“Can I do this alongside school or a job?”

Yes — the daily habit in Stage 4 is built around one hour a day, not quitting anything. Emeka'’s
example in Part 3 followed exactly this path.

“Do I need to register a business name first?”

No. Start delivering and getting paid first. Registration is worth doing once you have steady clients and
want to look more official — it's not a requirement to begin.

“What if a client says no when I try to raise my price?”

Not every client will move up with you, and that's fine. Use price increases mainly with new clients
once you have stronger results to point to, and offer existing clients advance notice before any change.

If You Want Extra Accountability

Everything you need to succeed is in this book. If you'd like additional support — weekly check-ins,
and other action-takers working the same system alongside you — Gadus Media runs an optional
community for exactly that. It's not required to make this system work, but some people move faster
with company.

A Final Word
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Whatever happens next, | hope one thing is clear: you were never cursed, never lazy, and never too
late. You were just missing a system — and now you have the whole thing, start to finish.

Now go do the work.

— Faith (Lenee Faith Famous), Gadus Media
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